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LIBERATOR TM 

A SUBROUTINE 

system menus, control state­
ments, disk access commands, 
hex converter, Line print pagi­

nation and much more! 
Merely "exec" any subrou­
tine you want to reside in 
memory - it's available 
immediately when you're 

working on aprogram. 
Systematic and fully docu 

mented approach to 
subroutine libraries. 

LIBRARY SYSTEM 

Use aroutine over and over - store �
it for immediate insertion. Save �
your time and creative energy! �
There isn't enough room to list all �
the subroutines you will get with �

this program (over 50!) �
Here's a few: tab field line print, �
dollar format, decimal rounding, �
calendar, get loops, quick sorts, �

@PEAR 
�~� SOFTWARE0 A DIVISION OF 

MULTI DATA SERVICE 

407 TERRACE - ASHLAND OR 97520 
(503) 482-8122 

ALSO NOW AVAILABLE: 
48K Apple II w/ DISK 3.2/3.3 

THE MANIPULATOR 34.95 �
ATEXTFILE �

UTILITY SYSTEM �

THE COUNT 24.95 �
A WINNING �

BLACKJACK SYSTEM �

ORDERS & PRODUCT INFORMATION - CALL OR 
WRITE - ADDRESS LISTED ABOVE 
ADD 2.50 SHIPPING & HANDLING - NO SALES TAX 

The Oracle '81-Gmnd Prize Winner. 
Jim Ganz, who led the Oracle '81 race for 
a disk drive, scored maximally on the 
final contest to secure first place in the 
year-long contest. Ganz, from West Hart­
ford, Connecticut, achieved a cumula­
tive score of +42, a considerable achieve­
ment because three of the six contest 
parts scored minus points against a per­
fect zero. Ganz's winning entry was his 
only entry in the contest. 

Here's how he racked 'em up: Part 1 
called for the combined winning mar­
gins of the 1981 Rose Bowl and Super 
Bowl winners. Ganz predicted 30, for a 
score of -4. Part 2 was the first of three 
chances for plus points: predicting the 
winners of the best actor, best actress, 
and best film Oscars. Ganz got them all 
for +30 points and a two-part total of +26. 
His prediction of 155 mph average speed 
for the winner of the Indy 500 was 16 off 
the mark; now he had +10 points total. 
Next came the prediction of Apple stock's 
price on July 30; Ganz's guess was $8 on 
the bullish side, for a diminishing total of 
+2. 

The crazy baseball season that almost 
wasn't caused concern that there might 
never be an answer to part 5-naming 
the contenders and winner of the World 
Series. Ganz went with the odds on the 
teams that would play and picked up 20 
points for the effort. Like all but six other 
people who predicted a Yankee/Dodger 
confrontation, Ganz put his money on the 
Yankees. Still, his total was now a re· 
spectable-and contest leading-+22. 
Finally, Ganz had the foresight to pre­
dict the company that would frequent the 
Softalk Top Thirty most often in 1981 for 
20 more points and the gTand total of 42. 

Ganz will pick up his Disk II at A.M. 
Computer, Southington, Connecticut. 

Runnersup in the Oracle '81 were 
Charles S. Lewis (Richmond, VA), 
+23o/s; Michael B. Preston (Culver City, 
CA), +2lo/s; Paul Shanberg (Moraga, 
CA) +2lo/s; Gary Kim (Seattle, WA) and 
Daniel Tobias (Poughkeepsie, NY), tied 
with +9o/s; Cliff Josephy (Brookville, 
NY), +9; Linda Weintraub (New Hyde 
Park, NY), +6%; Paul Shanberg again, 
+Hi!; and Gary Kim again, %. 

Oracle '81-The Hidden Race. While 
Jim Ganz was enjoying a good lead on 
the overall Oracle, several companies 
suddenly found themselves vying to be 
the one everyone should have picked for 
Oracle part 6. Going into December, Ap· 
ple Computer itself was the only sub­
stantial contender against the leader, 
and contend it did. The two appearances 
on the Top Thirty by which Apple trailed 
could have been a piece of pie to the com­
pany that averages four to five appear­
ances each month. But the less regular 

but very popular "small" software pub­
lisher hung on anxiously as Apple closed 
the gap to one. But that was it, that was 
the end of the rally. And On-Line Sys­
tems emerged as the company most fre· 
quently appearir)g in Softalk 's Top Thirty 
during 1981. on-Line's product's appear­
ances totaled 43. After Apple's 42 came 
Sirius Software with 37, Personal Soft­
ware with 28, Broderbund Software with 
25, and Microsoft with 22. 

Oracle '81-The Winner, Part 6. Many 
people send multiple entries to Softalk 
contests; ironically, the random genera­
tor has called the number of a single-en­
try contestant almost every time. The 
winner of part 6 entered forty-three times 
for the Oracle. Did the random number 
generator change its ways? No. Winner 
Ethan Starr chose On-Line Systems as 
the answer to part 6 on only one of those 
entries, so only one was entered in the tie­
breaking. 

Starr, who lives in Amherst, Massa· 
chusetts, will choose a prize from the Re­
tail Computer Center in Northampton, 
Massachusetts. 

Nasty Puns 'n Anagrams Explained. 
P. Cucka (Scotch Plains, NJ) was one of 
only seventeen correct solutions to the 
crossword puzzle. Many entries came 
very close, with only one word or even 
one letter off (core for code, for exam­
ple). Every entry wins applause, though, 
for super effort; the clues were nasty. 

Here's the answer, with the clues ex­
plained. 
Across 
2. Applesoft. Giving (synonym for soft) 
fruit (genus of apple) returned (mean­
ing read it backward). 
6. Printer. Terrapin gets no A's (remove 
a from terrapin and anagTam to get 
printer) when machine (genus defini· 
tion) copy is hard (bonus clue: printers 
produce "hard copy"). 
9. Basic. Bachelor of Arts (take common 
abbreviation, BA), as it is (translation of 
Latin sic). This form of clue is called a 
charade. 
10. And. Plus (definition) genetic part 
(DNA) backward (reverse DNA). 
11. ROM. Less than more (drop e from 
more to get "mor") back (reverse morto 
get rom) only to read (functional clue: 
read only memory). 
12. Teams.rMembers of the AFL (Ameri· 
can Football League-members are foot­
ball teams, thus definition) gather to 
feast on many meats (anagTam). 
13. Chip. Screwball pitch, no tea (drop t 
from pitch, anagTam-from screwball), 
with part of tollhouse cookie (definition; 
part of tollhouse cookie is a chocolate 
chip). 
15. � Load. "Hello, Adeline" (hidden 

GOTO 114 





6 JANUARY 1982 �~� SO[IALll 

When Innovative Design Software introduced Pool 1. 5to the 
Applemarket last year, the smooth animation of the compli­
cated physics involved in simulating pool caused such a stir 
that few ever questioned what happened to Pool l. 0 or whether 
there would be a Pool 2.0. 

There's still no answer to those questions. Instead, IDSI fol· 
lowed Pool 1.5 with Trick Shot, a package that includes sever­
al other variations on pool as well as the ability to set up and 
test your own trick shots. 

Trick shots are the ultimate test of a pool player's ability to 
handle his cue ball; and control of the cue ball will determine a 
pool player's fate in any contest. So trick shots have always 
served the player as a demonstration of his ability to exercise 
exacting control of the cue ball while sinking one or more ob· 
ject balls. 

Can he put enough draw on the cue ball to pull it the length 
of the table and sink object balls in opposite pockets? Can he 
sink six balls with one shot without taking any ball except the 
cue ball off a rail? 

Trick shots are the ballet of pool, combining the highest art­
istry with the greatest skill. Trick Shot has that aura within the 
programming community. Among the innovations imple­
mented by authors Don Hoffman, Howard de St. Germain, and 
Dave Morock are pixel-level accuracy in the placement of 
each ball on the table. 

Moving one ball one pixel on the screen seems insignifi­
cant; but the actual differences in results from such minute 
moves are the true indication of the importance of such accur­
acy. 

Now the authors of the program want to determine if pro­
viding that level of accuracy was worth the effort, and they're 
willi ng to pay handsomely to find out. 

The Great Trick Shot Tournament should elicit the best ef· 
forts of computer owners across the country, if for no other 
reason than that the first prize is $1,000. It also gives everyone 
a chance to pit his imagination and skill against those of fellow 
computer owners. 

The object of the tournament is to consummate the most ar­
tistic, the most imaginative, the most innovative, and the most 
difficult pool shot that can be conceived. 

In addition to the $1,000 first prize, there will be second and 
third prizes at the national level as well as a prize to the best 
entry from each state. Second prize is worth $500, third prize is 
$250 and each state winner will earn $10. 

The Trick Shot disk has several examples of fancy shots on 
it to give contestants an idea of what kind of shots might qual­
ify for prize money. 

The tournament rules: 
1. Design one or more shots that you believe represent the 

epitome of trick shot artistry. It is not necessary that the shots 
be makable on a real pool table so long as you can execute 
them with the Trick Shot program. 

2. Save your best shots to disk and mail them to Softalk 
IDSI Trick Shot Tournament, 11021 Magnolia Boulevard, 
North Hollywood, CA 91601. Limit the number of shots submit­
ted to three per disk. No disks will be returned. 

3. There are no limits as to the speed, number of balls, or 
kind of English applied to the cue ball. However, only shots 
submitted that use friction settings 2 or 3 will be considered for 
prizes. 

4. Judges will consider imagination, finesse, degree of dif­
ficulty, and the innovative aspects of the shots. Decisions of the 
judges are not subject to appeal. 

5, Overall prizes of $1,000 for first place, $500 for second 
place, and $250 for third place will be awarded. The best entry 
from each state will receive $10. The District of Columbia, all 
U.S. territories, and all foreign countries will be considered as 
one state for judging purposes. 

6. Entries must be postmarked not later than February 28, 
1982. All entries must include the following information: name, 
street address, city, state, zip code, and telephone number of 
the entrant and the name of the dealer from whom the Trick 
Shot program was originally purchased. 

Winners will be announced in the May issue of So/talk. JI 
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Enthusiasm of computer owners for nationwide contests has grown tremendously in the last year, fueled partially by the regular contests ap­

pearing in Softalk and partially by independent contests sponsored by software publishers and arcade manufacturers. 
Softalk, with rare exceptions, has kept its contests from being product oriented so as to avoid the suspicion of favoritism for one advertiser or 

product over another. 
However, the number of innovative software programs conducive to national contests continues to grow, making possible this new section of 

So/talk wherein we announce contests sponsored by other companies but administered by So/talk. 
In this issue, we have two such contests, one for the arcade addict and one for the pool enthusiast. The prizes are significant and the contests 

should provide you with hours of fun. 

Are Chet and David �
Sirius Software wowed 'em in Peoria as well as Silicon Gulch when 

they published Epoch, an arcade game by Larry Miller with some of the 
smoothest animation and best three-dimensional effects yet seen on the 
Apple. 

Miller's next, Hadron, features the same high quality graphics in a 
space chase to destroy an enemy base. 

Along the way, the player sees many diverse objects in space, not the 
least of which is a space ship carrying two chatty characters by the names 
of Chet and David. 

When the game ends, a musical theme heralds your success-or mere­
ly your finish. 

The characters Chet and David and the musical theme are the basis for 
two separate contests sponsored by Sirius. 

One contest asks you, in 250 words or less, to re-create the conversa­
tion between Chet and David. What are they saying? Judging will be based 
on originality, wit, and appropriateness to the situation the duo find them­
selves in. 

First prize is $250 for the most creative conversation. Second prize is 
$100. Eight honorable mention prizes of one product of the entrant's choice 
from the Sirius catalog will also be awarded. 

The second contest requires that you complete the game and hear the 
musical theme. If you can identify that theme correctly, you're in the run­
ning for a $250 first prize. All correct entries will be thrown into Apple's 
random number generator to determine the winner. 

Drawings will also be held for a $100 second prize arid eight honorable 
mention prizes of one product of the entrant's choice from the Sirius cata­
log. 

You must submit a separate entry for each contest. The entry must in­
clude your name, street address, city, state, zip code, telephone number, 
and place of purchase of Hadron, and must reach Softalk by February 15, 
1982. 

Address the entries to Softalk Sirius Conversation or Softalk Sirius Mu­
sic, 11021 Magnolia Boulevard, North Hollywood, CA 91601. JI 

Sirius? �
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�~� SAVE $$$ ON YOUR INCOME TAX �~� 
�~� �~� 
�~� Looking for a reasonably priced program thal will do your Federal Income Tax and all related schedules? �~� 
�~� Looking for atax program that allows you to print the results on hard copy or on your video screen ­ or both? �~� 
�~�-�-::..ai. Looking for one that won't become obsolete next April? �~� .--:: 
�~� �~� 
�~� If you have a48K Apple II Plus* with DOS 3.3, then Taxman is the program for you!!! To receive your Taxman �~� 
�~� Disk, Documentation and Membership in the Taxman Users Club, send Check or Money Order for only $43.50, �~� 
�~� postpaid to Taxman. c/o S. Janow. P.O. Box 492. San Leandro, CA 94577, (CA Residents add 6% Sales Tax) . �~� 

�~� �~� More information is available. Send a self-addressed, stamped envelope to Taxman. �~�-.--:: 
�~� *Trademark Apple Computer , Inc., Cupertino, CA. �~� 
�~� �~� ..· . �~� 
�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~�~ �~� �
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Christmas 1981 had a pall over it for the folks at So/talk �b�e�~�a�u�s�e� they knew the text 

of the following message that would serve as our New Year's greeting to you, our 
readers: 

Effective immediately, So/talk will no longer be provided free to all owners of Ap­
ple computers. 

Instead, all Apple owners will be given a one-year complimentary subscription, 
after which they will be given the option of dropping the magazine or converting (heir 
complimentary subscription to a paid one. 

The decision to make the change in policy was an easy one. Economics dictated 
that So/talk either find alternate �s�o�u�r�c�e�~� of revenue or cease publishing. 

Living with that policy change has been somewhat more difficult. Because the fact 
is that we at So/talk have genuinely enjoyed giving each of you the best magazine we 
could produce each month. In a way, seeing the first issues off the press made each 
month seem a little imbued with the Christmas spirit. 

Our fondest wish through these seventeen issues has been that some of that enjoy­
ment and spirit has seeped into the magazine and that you've been able to share it. 

So/talk never has pretended to be a typical computer magazine. In our very first 
issue we stressed that the emphasis here would be on journalistic style rather than 
technical data. 

We've made every attempt to keep that pledge. No other computer magazine, in 
or out of the Apple world, makes an attempt to cover the issuance of each new 
product in its chosen field of coverage. But between Marketalk News and Marketalk 
Reviews, So/talk does exiictly that each month, even when the products seem so 
arcane that we wonder why anyone would have ever bothered to dream them up, let 
alone attempt to make them commercially available. 

That policy has paid off in the satisfaction we get when the telephone starts ring­
ing with inquiries for more information on such products. Some of them we still don't 
pretend to understand-we're still coming to grips with the depth of technical exper­
tise and breadth of applications interest in the Apple market ourselves-but we've been 
able to realize true pleasure in seeing a frustrated user get together with a nascent 
manufacturer to accomplish something never before done with an Apple computer. 

We've also been able to bring you applications articles designed to stretch your 
imagination as to what you can do with an Apple. Is it a game machine? A word 
processor? A number-cruncher? A keeper of organized data? 

It's all these, of course, but the amazing thing about the Apple is that it's become 
far more than anyone, Steve Jobs, Steve Wozniak, Mike Markkula, or John Couch, 
could have ever imagined. 

An esprit de corps has surrounded the Apple that almost approaches religious 
fervor. And what Apple owners won't attempt to do with that machine defies imagi­
nation. We've attempted to bring you some of those stories. 

We've also tried to adapt ourselves to the mold you've perceived as fitting for a 
computer magazine. 

In that regard, we've constantly monitored our mail and added columns that 
seemed to be in demand. 

The only noticeable difference in the short run between the Softalk you received this month and the So/talk 
you"ll receive in February is that the February magazine will be given a protective wrapping to-spare It the rav­
ages of the U.S. Postal Service. 

The wrapping, in whatever form it may take now or In the future, could not be afforded when So/talk was ship­
ping for free. · 

In addition, the likelihood is that you'll see more feature coverage from a wider geographical spectrum than 
ever before, contests with bigger prizes, and more articles such as the ones on compilers and Fortran that are long 
lead-time items. . · 

But generally, what you'll be getting for your money Is exactly what you previously got for free-So/talk maga­
zine as you see it now. · 

Implementation of the paid subscription policy Is as follows: 
1. All subscriptions are considered to have started with the October 1980 issue. September was malled courte­

sy of Apple Computer Inc. and will not be counted against the one·year free subscription. 
2. Dating from the first month in which our records show that a subscriber has received continuous service, 

twelve issues will be mailed on a complimentary basis. 
3. Subsequent to the twelfth complimentary Issue, a notice of renewal will be mailed, advising of the change­

over to paid subscription. All subscribers who do not choose to renew will be promptly removed from the active 
circulation rolls. Under no circumstances will any Apple owner ever be billed for issues not or.dered. 'l'l!e notice of 
renewal is not an invoice, but a reminder of a change in status. 

4. Beginning with the February issue, the cover price of So/talk will be �$�2�.�~�0�.� or $30 per year. The one-year sub­
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We began with a tutorial in machine language by Roger Wagner. Since then we've 

added columns on VisiCalc, SoftCard, Business Basic, Applesoft, investments and fi­
nance, business applications, Basic subroutines, Pascal, a tutorial for beginners, and, 
as of this month, a column on peripherals. 

Our columnists have been seiected on the basis of their knowledge and their ability 
to communicate information in a literate manner. 

We've derived pleasure from your cards and letters, which often have described 
how some tidbit in Softalk helped solve a problem you had been wrestling with. 

We've also derived pleasure in the last seventeen months from seeing the blos­
soming of the Apple market. The list of companies and products that did not exist that 
short time ago is lengthy; contemplate that Broderbund, On-Line Systems, and Sirius 
had released no product and DB Master was still on the drawing boards when we 
started planning Softalk in May 1980. VisiCalc had just been released. 

The people who bring you the programs and peripherals that drive your Apple 
have been living their own Horatio Alger stories, and we've attempted to keep you 
abreast of them and how they did it. It's been said before in the pages of this maga­
zine, but, by and large, some of the most genuinely fine human beings on the planet 
function in the Apple marketplace. 

But most of all, we've enjoyed making our efforts complimentary to each of you. It 
is indeed more blessed to give than to receive, and we at Softalk have been truly 
blessed during these past seventeen months with some of the finest hours any journal­
ist could hope for. 

Below you'll find what we hope is a complete statement of the new policy. Because 
we've never done this before, there may be bugs in the program. If you detect one, 
please inform us. 

Also below you'll find a list of everyone who contributes, either editorially or 
through such heart-breaking and mundane efforts as preparing our sixty-thousand­
name mailing list for printing each month. Regardless of whether you ratify our past 
efforts by choosing to now pay for Softalk, please be assured that we've all received 
great pleasure from providing it for you. 

Al Tommervik, publisher 
Margot Comstock Tommervik, editor 
Kurt A. Wahlner, art director 
Craig Stinson, managing editor 
David Hunter, ad coordinator 
Mary Sue Rennells, general manager 
Melissa Milich, special assignments 
iean Varven, editorial associate 
Andrew Christie, copy editor 
Donna Siebert, art assistant 
Ron Rennells, circulation 
Bob Mann, circulation 

Greg Voss, special projects 
Roger Wagner, columnist 
Jim Merritt, columnist 
Jeffrey Mazur, columnist 
William V. R. Smith, columnist 
Peter Olivieri, columnist 
Ken Landis, columnist 
Taylor Pohlman, columnist 
Greg Tibbetts, columnist 
Doug Carlston, columnist 
Ken Williams, systems 

scription rate will be $24, with the following exceptions: 
a. Apple owners who receive Softalk compliments of their local retell store or a software publisher will be 

granted the courtesy rate of $18 per year. Sojtalk will regularly publish a list of those retell outlets and software 
publishers who have joined this program for the information of subscribers. 

b. Apple owners who desire multiple subscriptions may deduct $6 per subscription for each subscription af­
ter the first. 

c. Public libraries, nonprofit institutions, and schools of all kinds, public and private, elementary, secondary, 
and higher education, receive the special rate of $8 per year for the first subscription and $6 per year for each ad­
ditional subscription. . 

5. Softalk will not recognize as a break in continuous service the fallure of the U.S. Postal Service to deliver any 
issue that Sojtalk's circulation list shows was malled. Subscribers should inquire about replacement copies of non­
delivered issues approximately on the 15th of the month of issue. 

6. No break in service, for whatever reason, subsequent to the receipt of twelve free Issues will entitle an Apple 
owner to additional complimentary issues. 

7. Softalk welcomes written inquiries as to the applicability of the subscription rates to any Individual. Such in­
quiries must state clearly what question is being ralsed and postulate the answer from the subscriber's viewpoint. 

8. Any paid subscriber may terminate his subscription at any time for any reason and request a full refund of 
the unused portion of the subscription rate. 

9. Under no circumstances should anyone presently receiving Softalk remit money until such time as they re­
ceive their notice for renewal. 
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The Address Controversy 
Please send me the address of Shakti 
Systems, manufacturer of the Pegasus 
DBMS for Apple Pascal, as mentioned in 
Marketalk of your August 1981 issue. 

I, like Mr. Peter Wagner (letter, Sep­
tember issue), would like you to give the 
addresses of the manufacturers listed in 
Marketalk and other columns in So/talk. 
I understand your wish that readers pa· 
tronlze their local Apple dealer and sin· 
cerely wish that I could. I am sure that 
there are many other So/talk readers 
who either do not have a local Apple deal· 
er or whose dealer has no knowledge of 
recent products for the Apple. We, and 
the manufacturers, your advertisers, 
would benefit by being able to contact 
one another. 
Gerald Perkins, APO San Francisco, CA 

You'll find addresses accompanying 
all items in Marketalk beginning in this 
issue of Softalk. 

We continue to encourage our read· 
ers to purchase through their dealers 
whenever possible. However, with the in­
crease in our readership, our capacity to 
deal individually with requests for ad­
dresses from readers such as Gerald 
Perkins, who is with the armed services 
overseas, has been sorely tried. 

With the exception ofa few mail-order 

Earthware and Geocomp 
bring you two new programs 

for your Apple* computer: 

VOLCANOES 

A fascinating new game! 25 volcanoes 
test your skill at interpreting results of 
your investigations. Warn of eruptions 
in time, or suffer the consequences! 
Every game is different; save any game 
to play again. Two to four players; 
colored hi-res drawings, maps, 
volcanologist's handbook. $49.50 plus 
$3.00 postage. 

Applesoft, 48 K RAM, DOS 3.3 

THE ELECTRIC SEMICOLON 

A programming tool for novice and ex­
pert Pascal programmers alike. 
Automatically indents; declares con­
stants, variables, and types; controls 
and corrects punctuation marks; 
checks begin ... end, repeat ... until 
pairs; inserts ('remarks') to identify 
every END. With several typing aids; 
more. Abrogate the GIGO Law - use 
THE ELECTRIC SEMICOLON! $115.00 
plus $1.50 postage. 

Pascal 1.1, 48 KRAM+ UCard, 2 Drives 

Earthware/Geocomp 
P.O. Box 30039 I Eugene, Oregon I 97403 �

(503) 344·3383 �
Dealer inquiri es welcomed. �

VISA/MasterCard 
0 TM Appl e Compuler Inc. 

D I �~� ( u �
retailers who specialize in service for 
people such as Perkins, no one can give 
you the customer support and service 
that your retailer can. Manufacturers 
and publishers are seldom set up to deal 
with service problems; some will not re­
spond to direct orders but will send you to 
your dealer or recommend another 
source for their wares. 

Because we don't always have access 
to phone numbers, those will not accom­
pany addresses in Softalk. Therefore, if 
you wish to phone a company, please call 
information. 

A Kick When You're Down 
While your magazine is a greatly needed 
interface between consumer and Indus· 
try, it ls interesting to note that the con· 
sumer still seems to get short-circuited. 

I read in a recent issue of your maga­
zine that Broderbund Software was of· 
fering an upgraded joy-stick version of 
Snoggle for those who had purchased the 
keyboard version. I anxiously attempted 
to take advantage of this offer. However, 
upon contacting Broderbund, I was in· 
formed that I was a couple of days late; 
they had sold all Snoggle material to 
Atari and cannot deal with this product. 
They suggested that I contact "my" 
Atari dealer and continue to "enjoy" the 
version that I have. 

I'm certain "my" Atari dealer will 
love to take care of me and my Apple. 
Maybe he will offer me an upgraded ver­
sion if I agree to take receipt of an Atari 
800. Sounds like a deal to me. 

As most probably know, it is not all 
fun and games the way it ls written in 
your magazine. I just wish to make you 
and perhaps some readers aware of this 
type of unfortunate "big business" deal· 
lng that will sour the appletite of many 
personal computerists. If things like this 
continue, it will be easy justification for 
anyone to bootleg, rob, or steal such soft· 
ware. "Aye-Mate, pirate or perish" 
might be the only answer. 
Jerry Roberts, Melbourne, FL 

The letter you received from Broder­
bund stated, ". . . as of October fl, all 
Snoggle material became the property of 
Atari. ..."You have jumped to the con­
clusion that Broderbund sold Snoggle to 
Atari. They did not. Threatened lawsuits 
from Atari and injunctions from that 
company and its parent, Warner Com­
munications, based on the similarity of 
Snoggle to the arcade game, Pac-Man, 
were more than a small, family-owned 
company such as Broderbund could 
fight. Therefore, Atari took Snoggle. 

The apology in your letterfrom Brod­
erbund is sincere. 

The question is, indeed, one of piracy, 
or, at least, of copyright violation. Pro­
grammers such as Jun Wada did not see 
the translation of a program from one 
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medium-the arcade-to another-the 
Apple home computer-to be a violation. 
Neither, at first, did the arcade game­
makers. Recently, the worm has turned, 
and Atari has been demanding royalties 
on and/or removal from the market of 
any products that resemble their own. In 
many cases, their objection is open to 
question, but most software companies 
don't have the resources to stand up to 
the multimegabusinesses behind Atari. 
Ken Williams of On-Line Systems, with 
slightly more resources than others and 
with a great deal of courage, is doing so. 
Softalk will keep you informed of the re­
sults. (See Tradetalk, page 44.) 

The controversy will be covered in 
depth in the January issue of Softline, 
Softalk's sister publication. 

Even if Broderbund's actions had 
been everything you interpreted them as, 
it would not constitute the least excuse for 
you to engage in piracy. Boycott-doing 
without a program-is an appropriate re­
sponse to business practices you don't 
like; theft is not. 

When DOS Boss Hits Again, Cassidy Wfil 
Be There 
As a software author for the Apple, I toil 
in relative obscurity. My friends always 
ask me what do I do all day? Why do I l!lit 
at home, instead of working, like a nor· 
mal person? I think they think I watch 
soap operas all day. 

You can imagine my elation when I 
opened my November issue of Softalk 
and saw that one of my programs, DOS 
Boss, had made it to the top thirty! And 
not only that, but it was number three on 
the Hobby 10, right behind DOS Toolkit! 

Despair followed on the heell!I of joy. I 
soon noticed that my name, Jack Cas· 
sidy, was not included in the entry. How 
could this have happened? My name il!I 
right next to the author's, Bert Kel'l!ley'l!I, 
name everywhere on the package and in 
the program. Is there some foul plot to 
frustrate my childhood ambition for rec­
ognition in the microcomputer indwi· 
try??? 

So now, I go around to my friends, and 
I show them my copy of So/talk in which I 
have penciled in my name next to Bert's. 
And I l!lay, "That'l!I me there. That's what 
I do all day. I've made it to the big time 
now." And they all smile and l!lay they're 
happy for me, but as soon as I turn my 
back I can hear them laughing and mak· 
ing jokes among themselves. 

So So/talk, my question to you ls this: 
Would it be possible for you to put my 
name in as coauthor of DOS Boss, or 
should I just pencil my name into the 
VisiOalc entry, and go for the really big 
time? 
Jack Cassidy, San Diego, CA 

This Bla.ckJe.ck System Works 
We were all delighted at the fine review 
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